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BUPOBHU4YOIO NIANPUEMCTBA

AHOTALIA. Y cTtaTTi po3rnsaHyTo npouec Ta uini opraHisadii mapke-
TMHIOBOrO yNpaBniHHA KaHanamu 36yTy Ans BMpobHMYOro nignpuemc-
TBa Ta OpraHisauis TOpProBoro mMapkeTuHry. MNogaHo XapakTepucTuky
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BaXNUBMM eTanam, Lo nepeaylTb, TOOTO HamnaromxeHHs OOCTyny
CninbHOI iHopMmaLii NPo PUHOK, B pamkax cTpaTerii 3anycky Ta npo-
CyBaHHA HOBOT NpoAyKLuii. PO3rnaHyTO pi3Hi yHKUIOHAMNbHI CKNagHuKu
cTpaTerii MapKeTUHIoOBOI KOMYHiKaLii Ta MicLe B Hill ynpaBniHHIO 30y-
ToM. OCHOBHY YyBary AOCMiIXeHHA COKYCOBAaHO Ha HanaromxeHHi
MapKEeTMHIOBOro ynpasniHHA KaHanamu 30yTy y BUPOOHMYIA opraHisa-
uii. 3okpema 00OB’sI3KM CTOPIH 3 MAPKETUHIOBOrO YNpPaBIiHHS KaHa-
namu 36yTy B OpraHisauii, BU3HAYEHHS KITHOYOBUX MOKA3HUKIB Oisinb-
HOCTi, B3aemopfisi MapKeTMHIOBMX i TOProBMX BIAAiNiB y npoueci
cTpaTeriYyHoro nnaHyBaHHS, BU3HAYEHHS KapTW NPOLECIB — KIOYOBI
nokasHukmn gisnbHocTi (Key Performance Indicator — KPI).

KINKOYOBI CJIOBA: ynpaBniHHA kaHanamu 30yTy, cTpaTeridyHe nnaHy-
BaHHS, pO34pPiOHNA MapKEeTUHI, PUHKOBI OOCHIAXKEHHS, MapKkeTUHrosa
cTpaTerid, 3anyck HOBOI MiHINKN NPOAYKTY.

STRATEGIC ORGANIZATION OF CHANNEL MARKETING
STRUCTURE FOR PRODUCTION COMPANY

ANNOTATION. The main purpose of the article is to study the process
of channel marketing organization and structure, main guide lines for
strategy planning, team roles and responsibility. Research contribution
could be helpful to scientific and business circle. Nowadays TNCs pay
attention and increase share in budget expense to retail marketing
activity as main functional part to achieve marketing goal. Retail
marketing works closely with customer and consumer, has impact on
channel cooperation and product tracking in retail and in-store. As well
as hole market analysis, shop grading and decision about marketing
budget investment in company — which shop, channel, terms and
conditions with patner.

In particular we will review stages to be agreed in company between
departments for channel management organization, channel
marketing strategy planning, main key performance indicators of
stakeholders, market information analysis. Which role channel
marketing plays in marketing strategy and communications to
consumers. As we know effective channel marketing organization
could provide rapid changes in product line-up to consumers, new
technologies, control of marketing investments effectiveness.
Therefore, problems with channel marketing organization and strategy
implementation inaccuracies could result in large losses, shop display
not friendly to consumer, problems with channel inventory.

The main purpose of the article to describe and clarify channel
management mission and function in production organization,
consolidated roles and responsibilities, proses of channel marketing
organization for business, cross-team interaction and communication,
KPI (key performance indicators) definition and key strategy definition.
As well as define proses map between customer and market, working
plan, major tasks and key strategy example.

KEY WORDS: channel management, strategic planning, retail
marketing, market analysis, marketing strategy, new line-up product
launch.
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Beryn. OctanHi 1ecsiTh POKIB y MIKHAPOJHUX KOMITaHISAX CIIOCTe-
piraeThcsi MepeopieHTalliss MapKETHHIOBOI CTpaTerii Ha ympaBiIiHHS
KaHajmamu 30yTy 3acobamu po3apiOHoro MapkeTuHry (channel
marketing a6o retail marketing), 0cOOTMBO aKTyaJbHUM CTa€ KOHT-
POJIb 3a SIKICTIO MPEJICTAaBICHHS MPOAYKIT B TOUKax mponaaxy. IIpo-
MOHYETHCS PO3IJISTHYTH MPOLIEC HaJaroKeHHs (PyHKI[IOHYBaHHS Map-
KETMHTOBOTO YIPABJIIHHSA KaHajlaMH 30yTy, BU3HAUEHHS MOTO MICIA
Ta poJIi B Opraxi3anii, OCHOBHI poJii Ta 000B’I3KH CTOPIH.

ITocTanoBka 3aBaauusi. [IpoaHaiisyBaTi IpoLEC CTPATEriYHOrO
(hopMyBaHHsL Ta oprasizauii MapKeTUHIOBOIO YHPABIiHHS KaHalaMH
30yTy, MPUAUIAIOYN OCOOIMBY YBary AOCHIHKEHHSIM PO PUHOK, Map-
KETUHTOBOMY IUUIaHyBaHH1 YIIpaBJIiHHA KaHaJaMH 30yTy.

PesyabTaTn.

1. IIpouec HanMaroaKeHHs OOCTYNMy 10 CHiIbHOL iHdopmamii
PO PUHOK

IIporec cTpaTeriuHOTO TUIAHYBAaHHS HE MOXJIUBUIN Oe3 SAKiCHOT iH-
dbopmartii mpo curtyarlito Ha puHKy. HassBHICTb CIIIBHHX YHIKQJIBHUX
Jokepen iHpopManii Ta GopMyBaHHS 3arajgbHOI KapTHUHU MOJKHA IO-
Oy/ayBaTH TaKMM YHHOM.

I'pyna nmpogyKToBOr0 MapKeTHHTY, sika GOpMye CTpaTeriio sarmyc-
Ky Ta IPOCYBaHHS HOBOI MPOAYKIIii:

Cxema IonuTy Ha PUHKY (y TPOIIOBOMY Ta KUIBKICHOMY BHMIpi Ta
3 aHATITHKOIO 32 KOXEH MICSIIb).

Bu3HaueHHs MOKa3HUKIB MPOJAXy MO KaHainaMm 30yTy (TUlaHyBaH-
HA 32 KOXKEH MiCﬂuL)

dopMyBaHHS LiH HA NPOXYKTH (WIS pO3IPIOHHUX KaHAIIB / ONTO-
BUX KaHATIB / IHTEPHET KaHally, Pi3HUX PETiOHIB) Ta Pi3Hi MPOIYKTOBI
CErMEHTH.

Cumyisitist MaiiGy THBOTO HpI/I6yTKy Ta 30UTKIB 110 KaHAIaM 30yTy.

3BiTH AHANTHYHHX ArcHIUIH, MO MICTATh HEILIbHI, MICSYHI Ta
KBapTaJIbHI MPOAaXi Ha pUHKY (HANpHUKIJIAJ Taki MIXKHApPOJHI areHIii,
sk GFK).

®daxiBIli, 10 TUIAHYIOTH CIUIbHI MapKETUHTOBI TIPOEKTH 3 KaHasIa-
MU 30yTy (KOOTEpaTMBHOTO MAapKETHWHTY, IO 3abe3redye CIIbHE
IPOBEIEHHs aKIlilil, 3HWKOK, PO3MPOAAXKIB, PEKIAMHUX MPOEKTIB 3a-
cobaMu KaHaiB 30yTy):

[IpaBuia mpoBeneHHsT KOOMEPAaTUBHUX MAapKETUHTOBHUX IPOEKTIB
(3 po31piOHMMHM / ONTOBUMH MEPEXKaMHU Ta IHTEPHET-KaHAJIAMH).

[InanyBaHHs BUTpAT Ha KOOIEPATHBHI IPOEKTH 10 KaHaiaM 30yTy
Ha [IOMICSTYHIN OCHOBI.

Orminka e()eKTUBHOCTI MMPOBEIEHUX MTPOEKTIB.

Bin po3npibHOro MapKeTUHry:
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Indopmaris mo MarasuHaM 1o MPOIYKTOBIN MaTpUIll Ha MOJIHISX,
BUTOPI 110 KaHalaM I KOHKyPEeHTaM, aHalli3 PHHKOBOI L{iHK Ta ii Bij-
XHJICHHS BiJl PCKOMCHJIOBAHKX L{iH Y CTPATeri4HOMY IIaHyBaHHI.

Crrcok MPOMOYTEpIB Y TOUKAX MPOAAXKY Ta €EeKTUBHICTD 1X IisLIb-
HOCTI.

[Iporpamu HaBYaHHS [T IPO/IABLIIB.

[TnanyBaHHS Mara3mHHOTO PEKJIAMHOTO O(GOPMIICHHS Ta BCTAHOB-
JICHHS JISMOHCTPAIIHHUX 30H 10 Mara3uHax Ta TOYKax MPOJIaKYy.

2) DopMyBaHHS €IMHOI JOBFOCTPOKOBOI cTparerii Ta €IMHUX CIILTb-
HUX JIiH:

» BcranosieHHs (GOKyCy Ta Iijiel Mpoaaxy MPOAyKTOBOI JIIHIHKH.

» llpuHnunu anokamii Ta po3MoAiTy MapKETHHTOBOTO OOKETY
MIDX KaHaJIaMH 30yTy.

» lLlinoBa crpaterist (iHpopMalisi CHTyauil y KOHKYDCHTIB, LiHH
Ha PUHKY) JUIsl PI3HUX KaHaJliB 30yTy.

» Crpateriuti napTHepChKi yMoBH JISUTEHOCTI 110 KaHaIaM 36yTy

» BCTraHOBIICHHS YiTKHX Li/IeH (YacTKa PUHKY, CepeiHiil LiHOBUM
iHnexkc APl — average price index, yacTka HpeMla.HLHI/IX HPOJIYKTIB).

» Po3yMmiHHS HiJeH, SIKMX MOXKHA JIOCSATTH 3 TIO3UINi CUCTEMH YII-
paBiiHHS moctadaHHsAM ToBapy SCM — supply chain management
(OLIHKa 3aUIMIIKIB TOBAPY HA CKIIAJ, HAIATO/DKCHHS [I0CTaYaHHs, W00
HE BUHMKaB Je(iIUT 1 Opak MpoayKuii y KOXKHOMY KaHalll 30yTy).

2. CkI1aIHUKHU cTpaTerii MApKeTUHI0BOI KOMYHIiKamii

[Ipu crpaTeriyHOMy TUTaHyBaHHI KOMYHIKamii MiKHApOIHI TiAI-
pueMcTBa (HOPMYIOTh CTPATETIYHUNA TUIaH AJS PI3HUX (PYHKILIOHAIIb-
HUX CKJIAJHUKIB. YcCe I1e BOKJIMBO JUISI CIIOKUBAYIB, 100 3pO3yMITH
OCHOBH1 KOPUCH1 XapaKTEPUCTUKHU PO MPOTYKIIIIO:

e ATL (above the line) komyHikaIris;

e BTL (below the line) komyHikarris;

¢ [aTepHer abo digital MapkeTHHT;

e Retail (abo In-store) — po3apiOHMIT MAPKETHHT;

e 3B’s3KH 3 TpoMaJicKicThio 200 PR — public relations.

BianoBigHo 10 KOXHOT CKJIaJOBOI KOMYHIKAIIMHOI KOMMaHii Bij-
OyBaeThCs IJIAaHYBAaHHS TI0 TYDKHSAX Ha TIPOCKTHIN OCHOBi, Ma€ MIiCTH-
TH TaKi CKJIATHUKH.

Baxusi cximagunku ATL kammanii:

— TOJIOBHUM peKnaMHI/H‘/'I POJIMK, 110 MICTUTh OCHOBHMH 3MICT PO
NPOLYKTOBY JIHIHKY;

— peKiaMa Ta TOBIJOMJICHHS IIPO TMPOIYKT Ha 6ir-6opaax i apyko-
BaHUX BUJAHHSX, IO MICTUTh OCHOBHH 3MICT IIPO HOBY IIPOIYKTOBY
TiHIAKY 91 GIrarMaHChKUI MPOTYKT.

Baxxnausi cximagunku BTL-kammanii:
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— po3po0Ka JIOTOTHUIIIB /17151 HOBOI JIIHIHKH TOBapa;

— po3poOka ghipmosozo kamanozy Ta KapmuHHOI 2anepei 10 HOBOT
MPOIYKIIIT;

— po3po0Ka APyKOBaHHUX PeKIIAMHHX MaTepiais.

BaxmBi CKIQIHUKH KOMYHIKALi y po3/piOHUX Mepekax — po3-
po61<a BUTOTOBJICHHS Ta BCTAHOBJICHHS OPCHIMHIOBHX 1 JEMOHCTpa-
MIHUX 30H y PO3ApiOHMX MarasuHax Juisd JeMOHCTpamii KIII0o4oBOT
npoxykuii. Retail (abo In-store) — po3apiOHuii MapKeTHHT BHALIA-
IOTh SIK OKpEMY CKJIaJIOBY 3 (DYHKIIE€IO yIpaBIIiHHSA KaHAIaMH 30yTy 3
MO3ULIT MAPKETUHTY.

3. Hanarom:keHHsT MAapPKETHHIOBOI0 YIPAaBJiHHA KaHAJIaAMU
30yTy Yy BUPOOHUYii opranizaunii

VY pamkax 1aHoi CTaTTi BaYKIMBO HArOJOCHUTH Ha OpraHi3aiii po3-
piOHOrO MapKeTHHIY, Te IO JOMOMOXKE MOKPAIIUTH CTPATEridHe yII-
paBIIiHHS KaHaJIaMu 30yTy B OpraHisauii:

* IIpucyTHICTE TOBapiB HA PHHKY — y PO3JPIOHHX MEpeKax.

* MakcuMi3yBaTH 3yCWIUISL 3 YNPaBIiHHA KaHalaMu 30yTy MiX
IPOTYKTOBUMH MIJPO3ALTIaMH.

* [IpakTHYHO TMOKPALIUTH YNPaBIIHHSI MAapKETHHIOM y Mepekax
(po3ymiHHS SIK QyHKIIOHY€E Oi3HEC Yy Mara3uHax; KOMYHIKaIlis i3 cro-
JKUBauaMH B Mepexkax 30yTy; BAKOPHCTAHHS KpAIUX MPAKTHUK).

* OnTuMizanis BUTpaT (BUPOOHHMITBO MaTepiaiiB il KOMYHiKa-
11i; COUIbHI MPOEKTHU Ta MepeBipKa BUKOHAHHS).

* 3miHa He eeKTUBHUX MPABHII CIIBIpAIli, TOKPAIICHHS BUTOPTY
y CTpaTeriyHuX Mara3uHax TolloO.

. E(beKTI/IBHe TPOBE/ICHHS KOMYHIKAI[IfHIX TIPOEKTIB 1 peamizallis
KOMYHIKAI[Ii{HOI CTpaTerii y po3ApiOHKX, ONTOBUX KaHAIaxX 30yTy.

EdextuBHe ynpaBniHHS KaHaMU 30yTy JTO3BOJHTH JIOCSATTH CUHEP-
rifHOrO eexTy B omepalisix 3 MpoAaXKy Ta MOCTayaHHS TOBapiB Ha
PHHOK, X NpenCcTaBIeHHS Ta MOKpAIIeHHS Oe3rnocepeqHboi KOMYHi-
Kalii i3 cnoxuBadamu (auB. puc. 1). Iig KPI (key performance
indicators) MEHE/UKMEHTOM PO3YMIEMO BUKOHAHHS KIFOYOBHX IIOKa3-
HHKIB, SIKi Oy/iM BCTAHOBJICHI ITiJl 4aC CTPATETI4HOrO IUIAHYBAHHS B
kommnaHii. IIpakTidHuil JOCBIX 3acBiadye, IO pO3APiOHI Mepexi He
MOXYTb €)EKTUBHIM YHHOM NPOBOJUTHU IEMOHCTpALIIIO Ta HA/[aBaTH
1H(bopMau1Io npo BCi TOBapH HasBHI Ha monuusix. Kommauii camo-
CTI{HO NMOBHHHI BUAUIATH PECYPCH, 1100 6e3nocepez[HI>0 HaJIaro/pKy-
BaTH KOMYHIKAIIIIO 31 CHOXHBAaYaMH, PO3yMIHHS iX HOTpe6 1 Hamaro-
JUKCHHSL IH(OpPMaLiiHOro O0MiHy 3 KaHanaMu 30yTy ¥ DHHKOM.
3aexHO Bl pO3MIpy OpraHisaiii MOXe BHHUKHYTH HEOOXIIHICTH
CTBOPEHHS JI0IaTKOBOTO MiAPO3ALTY JUIsI MAPKETUHTOBOTO praBJ'IlH-
Hs KaHanaMmu 30yTy a0o L0 (QYyHKIII0 MOKE€ BUKOHYBATH TOPTOBUM
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MapKETHHT, TaKOXK II¢ MOXKe (YHIIIOHYBaTH 3a MAaTPUYHUM TPUHIIM-
MTOM MDXK TIPOJTYKTOBUMH BiJITITTAMH.

CuHepiliHul echekm 6 onepauiax 3 npodaxcy ma
npocysaHHa moasapy 8 pa30pibHUX mepexcax , NOKauleHHS
npucymuacmi Ha pUHKY (8 moykax npodaxcyl, echekmueare

ynpaenisEiBedVMmasum-nopmdbenem

HanarogmerHs cnisnpaui s
KaHanamu s6yTy/
MoKpaweHHA BUKNAgKK

YnpasniHHA npouecamu OnTHMmisauia MmapKeTUHry
36yTy Ha piBHi MarasuHis B po3api6HMX Mmepemax

Indopmauis gocnigmeHHs puHKY & KPl MeHegxmeHT

Hasiwo notpibHo cTpateriuHe ynpasniHHA po3gpibHMMK KaHanamu 36yTy

MoKpawWwMTH NPHUCYTHICTL TOBapPiB Ha PHHKY — Y PO3ApRIBHUX Mepexax

MaKcHUMisyBaTH 3YCMANA 3 yNpaBaiHHA KaHanamK 36yTy MiXK NPoAYKTOBMMM Nigposainamu

MNocnauty dyHKUiOHaNbHY NPaKTUKY YNPaBAiHHA MapKETUHIOM B Meperax (po3ymiHHA AK GyHKYioHYE
BizHec B marazuHax; yHiKayia iz cn B Mep 36yTy; PUCTaHHA KPaLWX NPaKTHK)

* OnTtumisayia eutpar (eMpoBHHLTES MaTepianie gna kKoMyHikayil; cninbHi NpoekTH Ta nepesipka
BUKOHaHHA)

Puc. 1. Llini MapKeTUHTOBOTO yNpaBIiHHS KaHAIaMH 30yTy

* onosseHo Ha ocHOBI Vladimir Bolotnikov [3]

B opranizanii epeKTHBHOIO MapKETHHIOBOTO YIIPABJIIHHSA KaHa-
JaMu  30yTy MDK MiJpo3AlIaMM TIOBHHHI OyTH KOHCOJIIZIOBaHi
000B’SI3KH Ta MOKa3HUKH AisUTbHOCTI (puc. 2). Ile moBHHHO I0mIOMOT-
TH HaJIarOJUTH INPOLEC KOHTPOJIO 32 THUM, L0 BiOYBa€ThCS 3 TOBA-
POM Ha PUHKY, 3a0€3IeUCHHs] MCHEDKMEHTY aHAITHIHOW 1H(OpMa-
Li€0 PO PHHOK, NIPUCYTHICTb y MarasvHax, ONTHMI3yBaTh NMPOLECH
TOPrOBOr0 MAapKETUHTIY, YIPaBIiHHS 36yT0M Ha piBHI MarasuHiB i
NapTHEPCHKI BITHOCHHU 3 KaHAJIAMH 30yTY.

OpraHizalito po3apiGHOro MapKETHHIY MOXKHA OOy lyBaTH 3a MaT-
PHYHMM NPUHLMIIOM MK IIPOJlyKTOBMMH IT/IPO3/ALIAMH, aJle SIKIIO BH-
JUISTH Ha MiANPUEMCTBI OKPEMY CTPYKTYPY SIK MiIPO3ALT i3 MapKEeTHH-
TOBOTO YIpABIIHHS KaHAlIaMH 30yTy abo po3ipiOHOro MapKeTHHTY 3a
AMBI3IAHMM NPUHUMIOM (PUC. 3), TO Lie MOXHA OPraHi3yBaTH TaKUM
auHoM. Lleit BT BiAOBIAaE 3a CTPATErit0 pO3APiIGHOro MapKeTHHIY
Ta MarasuHHe O(QOPMIICHHS, aHAIITHYHY 1H(OPMALLO [0 MarasMHax i
CYMDKHHUX IPOEKTax, yIPaB/IiHHs TOPrOBUM IICPCOHATIOM 1 MiAPSIHAMA
OpraHi3allisiMH, MPOBEJICHHS HABYaHHS JUIS TEPCOHANTY B MaraspHax
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touio. I1lo BiOyBaeTbesl y TICHOMY 3B 53Ky 3 IHIIMMH (axiBISIMHU, SIK1
NPUAMAIOTh YYacTh y MPOIIECi yIIpaBIIiHHI 30yTOM ITPOAYKIIii.

YnpasniHHA KaHanamu

OnTtumisauia
posgpibHoro

YnpasniHHA Ta NOKpaLLeHHA

-~
PuKosBi gocnigmeHHa

~

HAEYAHEA [71F IPOJaBIfE;

wn

. Pozpobka npaemn
CTEMpal 3 MapTHEpaM:

oA eheKTHEHOTO

To3HLii

TPE/ICTABICHHA TOBDY B

J

MarazuHax

\

KJTEC0BIN TOBAPEMX.

Sﬁn‘:;rayr::"ﬂis:' TOprosoro MPUCYTHOCTI B MarasuMHax Ta KPl MeHeaHMeHT
MapKETHUHTY y. J v
" )/ ™ a

1. Amanima mpozasiy no 1. Marazussi pernamsi muaapne TOKPHTTE MarasuHis Ia\ 1. Tloxazmmmat \\
HOMCHOMY mraam-n 12 . Matepiam CTBopesHs KapTH pUHY A4 eterTHRHOCTI
KATeropH3allia Marasusis; [ R —— [— mpogaEy ;

2. Crparerix azoxant T2 BHmH); CTpATeridHUX MATa3uHaX; 2. Efexmmmicrs
pecypaiE: 2. Mporpau pns 2. Toproeii nepconan MArasHHROTa

3. Buxomamms ) NPONABLE 3 HASAEHE (Mepennaitsepu oMoy TepH) TpeACTABIEHEA
SATAHOBAEOL MATPHIIL T2 MOTHBAL, MEHEIAMERT 0 KOKHOMY Marasumy, TpOyEIT -
TIPEACTABTEHHT 3. Posramyeannz IDEHIEIE TA MOTHEALI, TepeBipKa 3. Edexmenicts pobom
OPOOYETIE 10 MArasieEanM; fpenmmronis 308 T2 TiATRHOCTE: TOPrOBOTC MEPCOHATY,

4. Crpareris TpeHiHME Ta NPOTPEMA 3 MPHCYTHOCT! 3 4. Omuinra Toproeoi

. YTpasmiHHE MApKETHHTOBHMH
3AXOMAMH [71E TPENCTABIEHE

B MarazueE

. BpeHmUEroBi 30HM T2 PO3TATKOBI

MaTepiami - YIpasTiEEs no

MarazuHaM:

J

TponyEl CHOMHBITAM B Mara3yHax;

kEmHzm{n CTEIHAMEHIX npﬁerny

Matputi npoAyx o
KOMHOMY MaraziHy:

. Cuctema suachol
AHATITHEH T 3B{TE X

TOYOK MPOJAKY.

\ J

Puc. 2. KoHcomnigoBaHi 000B’I3KH CTOPIH
3 yNpaBJIiHHA KaHaJaMu 30yTy B opraHizamii

* oHoBIeHO Ha ocHOBI Vladimir Bolotnikov [3]

—{ KepiBHuMK OpI'BHi:iaLlI—I‘[

Bigain npogyKroBoro

Biaain posgpibHoro MapKkeTuHry ‘ Tﬁ"lmmulso;;:(gﬁgrguﬂuoro

MapKeTUHIy Ta npogaaxy no

Biaain

npoaaxy Ta
NpoAyKTOBOTo
MapKeTHHTY

npoayKTam

KepiBHuk 2 poappiGHoro
MapKeTUHry

Tparteria
po3sgpi6Horo
MapKeTHUHTY Ta
nnaHyBaHHA.

TpeHiHru

ToproBuii nepcoHan BnacHWi Ta

BianoBigHicTb
HOpMam
MarasmHHOro
ot opMNeHHA NPOA

nigpsAgHi opraHisauii

Binain
aHaniTmuHol
iHchopmauil

Puc. 3. B3aemozist MapKeTHHTOBUX Ta TOPTOBHX BB
y MPOLIECi CTPATETiYHOTrO MJIaHyBaHHs 30yTy MPOIyKIIil

* onosseHo Ha ocHOBI Vladimir Bolotnikov [3]
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¥YnpaeaiHHA KaHanamu 36yTy, cTpaTeria Ta NNaHyBaHHA:
NpoAYKToEi rpynu HaaeHi B opraHizayii BignosipHicte
No1 No2 Ne3 T

ToBapy B TOWKax

= Crpareria no Mpogyskr Ne1 ‘ | Mpoayxr Ne2 | ‘ Mpogykr No3

KaHanam abyTy Ta
cermeHTauin .

* YnpasiiHHA Mpoayktosui MpoaykTosuii NpoayxToBmiA
Toprosum cneujanicr Nel cnewjanict Ne2 cnewjanict Me3

nepconanom
= Mapxeruhr 8
marasmHax

* KomyHikauifHa —
cTpateria no B

KaHanam 3byry * KOMEH Npod cneuianicT 2ianosinanbHKil 3a CE0K NPoayKTORY
* ¥npasniHHA rpyny Tosapis

inbopmavier 3

TouoK

nposaxy

= MeHeaMMeHT B TOPrOBMX Mepeax Mag
sianosigatv nonitMui KOMHOIO AenapTameHTy
(BMKNanKa NpooYKUI B MarazmHi) sianoeigHo 4o
HaARBHOMO ﬁm,qmew

= lsnaka 8iAN0BiaAs NPOGAEMaNM Ta MMTaHHAM Bis,
NPOAYKTOBGH FpYNK (MaPKETHHT Ta Npoai)

= 38iTH 3 TOUOK NPOAAKY NOB’A3aHI 3 AOTOSIPHIMI
npouecamn B NPOAYKTOBKX Bigainax

Puc. 4. Lini Ta 3aB1aHAS TPOIYKTOBHX TPYII
y MpOoLECi YIpaBIiHHS KaHaJaMu 30yTy

* oHOBJICHO Ha ocHOBI Vladimir Bolotnikov [3]

MapkeTHHI0BI IpoLiecH MatoTh OyTH MAtOTh OyTH YITKO PO3AUICHI MIK
KOPHOPATHBHUM, TPOJIYKTOBHM 1 pO3IpiOHMM MapKEeTHHIOM, B3ae-
MO3B’S130K 1 KOMYHIKaLisl IofaHi (pHC. 5), 3 BU3HAYCHHSM KIIFOYOBHX I10-
Ka3HUKIB JisUIbHOCTI. BaXiBo BH3HAYMTH OCHOBHI (DyHKIIIT BiALTY Map-
KETHHTOBOTO YIIPABIIiHHS KaHAIAMU 36yTy a00 po3/1piOHOTO MAPKETHHTY,
OCHOBHI 3 HHX — IPOLIEC aHATITHYHO] IH(OPMALIi] 10 MarasiHaM, BUKO-
HAHHSI MApKETHHIOBOI CTPATETii [0 IPOAYKTY OE3MOCEpe/IHbO Ha PHHKY,
Kooreparis 3 mapraepamu Tomo. Kapry mporeciB MoxHa moGaduTH
(puc. 6), 1110 103BOJISE€ HATIATOAUTH B3aEMOLIIO 3 KJIIEHTOM 1 PUHKOM.

KapTa npoujecis — KNoUoBi NOKasHWKK AianbHocTi (Key Performance Indicator - KPI) Ta
Kntouosi gpaiisepu GisHecy (Key Business Drivers - KBD)

Bianin KopnopaTMBHOro MapKeTUHry

KBD mapKeTHHrosa nigTpMmKa

P . Bigain npopamy Ta
BIMIH 03, i6HOro mapKeTmH
posap P v NPOAYKTOBOTO MapKETUHIY
KPI BMKOHaHHA

KBD BU3sHaYeHHA KBD BMKOHaHHA

3 posapiGHumm meperxamm

KPI peanizauin J { KBD swsnaueHHn W ‘ KBD mowiropmur cratycy
KBD niarpumua Ha pieHi marasuny

Puc. 5. B3aeM03B’s130K i KOMYHIKaIlist MiXK BiJi[iLIaMA
B TIPOIIECi yIIpaBIiHHS KaHAIAMH 30y Ty

* Iicepeno Vladimir Bolotnikov [3]
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Bignin posgpi6Horo MmapKeTHHry|

/

Cratyc no
KnieRTam

\

- PHHOK/TPEH Ta NPOTHO3 NONMTY
- AHani3 KOHKYDEHTIB

- CerMeHTauia Ta aHaniTMka no
KaHanam 3byty

- MOHITODHHI MapPKeTHHIOBMX
npoekTia

RAOpPMALiA NPo NPOAax NO MarasHHam (Kl
Ta B rPOWOBOMY BHMIDI)

-3BiTH AKY 4ACTKYy NONMUi 3aAMac NPoayKT Ta
TOProBi 3anacw Ha PIBHI MarasuHiB

- PerynwBaHHA UiHOBOI cTparerii mifg Yac 3anycky

Punok/
HOBOI MPOAYKTOBOI MiHIHKKH Craryc Tpesay
-ONUTYBaHHA NO NapTHepam

- in no

Mepe.ipka iHdopmauit,
WEWOKe pearyBaHHA + 3BiT
npo npoGnemy Ta

3BiT iHhopmauii 3 PHHKY
(woTHxHAIWOMICA URA)
Ta 3rpynogaxa
iHchopmauis npogax no

\ MarazuHam

BuxkopucTaHHA iHdopmauii Ans
NNaHYBaHHA + NPOTHO3YBAHHA Ta
BHKOHAHHA

iHchopmalidHa niaTpUMKa
ANA cTedKxonaepie npoekTy
+ XTO NpUAMaE pilleHHA

.

Bipain npopamy 1a

NPOAYKTOBOr0 MapKETHHIY Bipain KOpNnopaTMBHOrO MapKeTHUHIY

Puc. 6. B3aemonist Ta KOMyHiKaIlis Mi>kK KOMaHIaMH
B IIPOIIECi YIIPaBIiHHS KaHAIaMH 30yTy

* IIicepeno Vladimir Bolotnikov [3]

KPl Bu3HaueHHA He npami KPI

-MokasHMKKM Npopamy no uamnaw{‘

E¢EKTHBHiCTb MarasuHy (4acTKa Ta KiNbKicTb)
npopaaxy

- YacTka npogamy npemianbHoro
NpoAyKTY

Mpami KPI

-YacTKa npoAyKuii aka
AEeMOHCTPYETbCA Ta PEKNaMYETbCA

EdekTnBHICTL

-EdeKTUBHICTb NpeAcTaBNEHHA AK
npeacrasneHHA

MOKasHMUK NpoAaHol NPoAYKLUil

-OuiHKa AKOCTi BMKNagKK NpoayKLii
(aygmr B 100 posgpiGHMX MmarasmHax
ANA 3BMYAAHUX NOAKMLb T
AEMOHCTPaLiAHUX 30H)

-PeknamHe opopmneHHA B marasuHi Ta

YacTKa EEEHQMHTOBHK 30H

-KynbTHBaLLia peidTUHTY MarasuHis|

EdeKTnBHIcTb (8ia B peitTiHry fo A)
TOproeoro -CepepHii piseHb Npoaamy Wo
nepcoHany npunagae Ha o4HY TOProBY TOYKY

“"-..__\/

-AHaniTMKa npogaxy no TOprosum
TOYKam

-NoKpuTTA MarasuHis npomoyTepamm
Ta MEpYeHAansepamm

-MNoKkasHuKM Ed)EKTMBHOCTi HaB4YaHHA

-BcTaHOBNEHHA AEMOHCTPALLiMHMK 30H

Puc. 7. BuzHadueHHs KIIOYOBUX NOKA3HUKIB IisSJIBHOCTI
(key performance indicators — KPI)

* IDicepeno Vladimir Bolotnikov [3]
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Cepen KIIFOUOBHUX MOKA3HMKIB JISUTBHOCTI MOXKYTh OyTH IpsIMi Ta He
npsivi (puc. 7), 3aJIeKHO Bijl HAasBHOI MApKETHHIOBOI cTpaterii Gopmy-
FOTBCSI 3aBJAHHSL, 1O B KBAapTaIbHOMY IUIAHYBaHHI. MOXHA IIOJATH Ta-
kM yrHOM. Cepell HUX BaKJIMBO BUJIUIMTH Ta HAroJOCHTH Taki (puc. 8).

nbepeHy
MoKpawieHHa A EdekTHBHa MokpaweHHs
MokpaweHHa MarasmHHoro . . - .
PauieHn: npeacTasneHHA cMcTema 3BiTHOCTI PENTUHTY MarasvHis
opraHisauii f AMCINEI0 WAAXOM . N
o ToBapis B Ta indopmauii — TPeHiHrM,
posgpi6Horo osApiGHiii npoexTy h
MapKeTHHI posap KomneHcauii LuoA0 PHHKY Ha TIATPHUMK
P Y Meperi PiBHI MarasuHy BUKNaAKH

AeMo 3paskis

Puc. 8. OcHoBHI 3aBIaHHA
B KBapTaJIbHOMY IUIAaHYBaHHI MaPKETUHTY B KaHajaax 30yTy

* IIicepeno Vladimir Bolotnikov [3]

BucHoBku. MU po3risiHy/IM OCHOBHI 3acaji Oprasizarii Ta Iuia-
HyBaHHS MapKETHHIOBOTO YIpaBJIiHHA B KoMMaHil. BaxxiusicTb Map-
KETHHIOBOIO NPOTHO3YBAHHs Ta CHHEprii Oi3HEC-IpOLECiB B yrpas-
JIHHI KaHaTaMu 30yTy € MepLIoYeproBolo, IO Peani3y€eThest B TICHIH
B3aEMOJIii MK Pi3HUMH (axiBISIMH B KoMOaHii. MapKkeTHHroBe ym-
paBITiHHS KaHaJIaMU 30yTy BUKOHY€E BaYXJIMBY POJIb JIJIS peasizallii Ma-
PKETHHTOBOI CTpaTterii, TOMy BEIHKI KOMIIaHii 3MiHIOIOTh CBOi CTpa-
TeTil U1 HaJaroAKeHHs LbOTO MPOIecy.
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